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3 Top Success Principles to Take With You For the Rest of Your Life  

 

Success Principles #1: Discernment  

 

 Wic strateies do ou need to ocus on  

 o or te lowest anin ruit. Wat is tat toda 

o Just because ou CAN do evertin doesn’t mean ou sould!  

o You ave to use discernment and decide te optimum pat or ou  

movin orward.  

 Wat actions will produce te iest income wit te least amount o  

eort and time  

  

How to Apply Discernment in Everyday Life  

 

 et out o our ead!  

 Successul entrepreneurs live and trive on eedback loops  

o Deep conversations wit clients  about wat’s workin and wat’s not.  

    o Create a mastermind 

    o Use www.survemonke.com 

o Stain abreast o industr trends b readin a lot and attendin events.  

o Talk wit smart and experienced colleaues.  

 

To Receive your Certification you must turn in the following: 

 

1. Write Your Noble Business Purpose 

2. Explain our ideal client 

    o Demorapics 

    o Ae 

    o Sex 

3. Pscorapics (Fears, opes and/desires) 

4. Complete our Avatar Template  

5. Describe our “Rit Business Model”.  

6. Describe worksops ou plan to old, include dates and location, etc or tese. Please 

explain below.) 

    o Worksops Describe worksops, Seminars, Telesummits, etc., ou plan to old, 

include dates and location, etc or  tese). 

    o Seminars and Conerences 

    o Webinars and Teleconerences 

    o Telesummit 
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7. Do ou oer products online I “Yes” please explain wat tese products are. I 

ou do not oer products online but ave products please explain ow ou are 

currentl sellin or ow ou plan to sell our products. 

8. Do ou ave a website I ou answered Yes, list our website address below. 

9. Have ou set up oole Analtics Yes ___ No ___ 

    o I ou answered No, do ou understand te beneit o readin tese analtics I 

ou don’t understand please plan to ask tis question at our montl access call. 

 

10. Do ou oer an initial ree oer (IFO) on our website I ou answered Yes please 

answer wit a description o tis and were tis can be ound on our website. 

11. Explain i ou use an auto responder or a broadcast messae to email our list or 

or correspondence wit an oer rom our website. Please explain wat our 

auto responder(s) and/or broadcast messaes are bein used or 

    o  I ou do not use eiter please explain wat ou know about an auto responder 

vs. a broadcast messae. 

12. Do ou ave a newsletter Yes ___ No ___ 

    o How oten do ou send out tis newsletter 

    o How did ou come up wit tis time rame or sendin our newsletter 

    o Do ou ave a name or our newsletter I so, wat is te name 

13. Do ou write a blo Yes ___ No ___ 

    o Wat topics do ou write about in our blo 

    o Do ou know ow man views our blo receives eac mont Yes ___ No __ 

    o How do ou market to ain more viewers o our blo  

14. Do ou ave a OOLE+ Account Yes ___ No ___ 

    o I ou answered No, please o back and review Week 17 so ou understand te 

exact beneit o avin tis social media tool and w it is important to ave. 

15. Explain our business brand. I ou ave not establised our brand at tis point in 

time please reer to tis article ttp//www.entrepreneur.com/article/77408# 

16.  iWat is our oal or bein a leader in our communit 

17.  Wat are te advantaes tat ou brin as a leader 

18. Write a Marketin Plan 

19. Write Your Business Model  

20. Written Practice Analysis/Opportunity Report  

Legal Disclaimer: The speaker/author of the foregoing audio and transcript make no representations or 

warranties with respect to the accuracy, applicability, fitness, or completeness of its contents. The 

information contained in the audio and transcript is presented strictly for educational purposes. You are 

responsible for the results, should you choose to apply any of the information provided to the operation 

of your business. There is no guarantee that you will earn any money using the techniques and ideas 

contained in these materials. Earning potential is entirely dependent on the person using our products, 

ideas, and techniques.  
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Every individual’s success depends on many factors, including his or her background, dedication, desire, 

motivation and the nature of the business in which he or she is engaged. Your level of success will be 

affected by the time you devote to the ideas and  

techniques presented in the audio and transcript, as well as your finances, knowledge and the various skills 

you possess. 

 

Any claims made in the foregoing audio and transcript of actual earnings or examples of actual results will 

be verified upon request. We cannot guarantee that your success or income level will be the same or 

similar to the examples given. 

 

The speaker/author disclaims any warranties (express or implied) of merchantability or fitness for a 

particular purpose. The speaker/author shall in no event be held liable to any party for any direct, indirect, 

punitive, or other consequential damages arising directly or indirectly from any use of this audio and 

transcript, which is provided “as is,” and without warranties. 

 

The speaker/author of the foregoing audio and transcript is not qualified to provide legal, tax; accounting 

or financial planning advice and nothing in the audio and transcript shall be construed as such. As always 

you must seek the advice of competent legal, tax, accounting and other professionals as needed. The 

speaker/author does not warrant the performance, effectiveness, accuracy or applicability of any websites 

listed or linked to in this audio and transcript. All links are provided for information purposes only. 

This audio and transcript is (copyrighted) by Dental Practice Solutions audio and transcript and its contents 

may not be reproduced or used in any way, in whole or in part, in any format, without prior permission 

from Dental Practice Solutions. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 


